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Section 1: My Buying Attitude- Why I Buy
Product Familiarity-Individuals with this attitude buy based on how well they know their preferred products. This consumer behavior defines my buying style. I buy products depending on how well I am familiar with them. There are those products that almost every consumer in the market has endorsed. For example, my preference for Coca-Cola is driven by the fact that it is recognized globally. I don’t think twice when I buy the drink. 
Physiological Influence- Individuals with this attitude buy based on how well the product arouses their feeling. I am someone who likes to socialize. I want to purchase products that people are aware off out there. I am the kind of person who wants to fit in a social life. Nike is one of the most recognized brands today. And therefore, when I wear clothes with Nike logo, I always feel like I belong to some social group. 
Habitual buying- Individuals with this behavior always make it their habit to go for products that are well-known and they have no doubts about them. This is me because I always go for products that many people have endorsed and have earned the trust of customers. 
Section 2: What Speaks to me? My Communication Style
Value-Expressive- Individuals with this attitude buy depending on how the product makes them feel socially. I have always based my purchasing behavior on how it influences me socially. I consider myself as an extrovert. I like to socialize with people and enjoy a good time. I like to go out and meet new people. And this is why I identify with products that make me feel like I am with the people I love. Coca-Cola is this one product that makes me feel a part of people socializing and having a good time. The Christmas ads of Coca-Cola always make me feel that it is a time to be with your loved ones. 
Habitual buying- Individuals with this behavior always make it their habit to go for products that are well-known and they have no doubts about them. This is me because I always go for products that many people have endorsed and have earned the trust of customers. 
Product Familiarity-Individuals with this attitude buy based on how well they know their preferred products. This consumer behavior defines my buying style. I buy products depending on how well I am familiar with them. There are those products that almost every consumer in the market has endorsed. An example is the Nike and Coca-Cola brands. 
Section 3: What Can I Buy? My Demographic and Psychographic Profile
Demographic statistics:
· Age-25
· Gender- Male 
· Income- $600 personal
· Marital status- Single
·  Education- Currently enrolled in bachelor’s degree program
Psychographic Factors 
Lifestyle interests- Reading, sports, meeting new friends, hiking
Habits- Socializing
Hobbies- Hiking, meeting new friends, playing sports
Social Class: I consider myself to be in the middle class. Right now I am doing some useful jobs away from my classes. This is meant to make some money to see me though my daily activities. I am also saving so that after school I can do some meaningful projects to earn more money. Therefore, the reason I am doing the jobs is to save and start a business that will earn me more income to support my life in future.   
Section 4: My Likes and Product Preferences
Analysis of brands
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